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GRANITE PLACE Market Update

The real surprise in October was that the Toronto and area 
marketplace was more buoyant than expected, especially with 
a further interest rate hike during the month coming from The 
Bank of Canada. After being at 0.5 percent for two years, the 
Bank’s rate has jumped to 1.75 percent in the last 18 months 
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with the latest increase in October.

Notwithstanding these increases, sales in October were 6 percent higher than in the same month last year, and the average sale 
price for all properties reported sold increased by 3.5 percent.

Last October the Toronto and area market reported 7,069 residential property sales. This year that number climbed to 7,492 
reported sales. Last year the average sale price in October was $780, 400. This year it increased to $807,340. The Toronto and 
area marketplace did not, however, perform evenly. For example, the increase in the number of sales in the 416 region was 
more than 8 percent compared to last year, and the average price came in at almost $870,000, more than 8 percent higher than 
the overall average sale price of $807,340 achieved in the greater Toronto marketplace.

There were other differences as well. All sales in the 416 region took place in only 20 days, whereas it took 24 days for proper-
ties to sell in the 905 region. Available inventory is substantially higher in the 905 region. Outside the City of Toronto, there are 
2.6 months of inventory and only 1.9 in the City of Toronto. In actual numbers, the number of available properties in the 
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Figures are based on all MLS sales as reported by the Toronto Real Estate Board. Market values depend on 
other factors not shown above. 
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$717,500
$885,000

$1,301,000
$1,475,000
$1,600,000

greater Toronto area totalled 18,926 of which only 5,665, or 29 percent, were located in the 416 region. It is not surprising 
therefore that in the City of Toronto all properties that sold did so for (on average) 100 percent of their asking price, whereas 
905 properties only achieved 99 percent of their asking price.

As these numbers indicate there has been no moderation in sale prices in the City of Toronto. In October the average sale price 
for all detached properties came in at over $1,300,000, semi-detached properties came in at over $1,000,000 and condominium 
apartments came in at $603,153, almost 9 percent more expensive than they were last year.

Another positive change in October was the performance of higher-priced property sales. This sector of the market had been 
lagging, notwithstanding the improvement of the broader market over the last year. In October 234 properties in the greater 
Toronto area having a sale price of $2 Million or more were reported sold. Twelve of these reported sales were condominium 
apartments. Last year only 208 properties in this price category were reported sold, a year-over-year improvement of more 
than 12 percent.

As 2018 comes to an end the concern going forward will be available inventory. In October 14,431 properties of all types came 
to market, almost 3 percent less than the 14,837 properties that came to market last year. As we enter November, there are only 
18,926 available properties for buyers, a number almost identical to the number available last year. 

In some areas of the marketplace, the supply problem is becoming acute and unhealthy. In October 331 semi-detached proper-
ties in the City of Toronto were reported sold. At the end of the same month, only 323 semi-detached properties were still 
available for sale, 2.5 percent less than the number of properties that sold. It is not surprising that all semi-detached properties 
sold for 106 percent of their asking price. In the stalwart neighbourhoods of Riverdale, Leslieville, and the Beaches, 93 
semi-detached properties were reported sold. At the end of the month there were only 44 properties available for sale. In these 
neighbourhoods, semi-detached housing stock is virtually disappearing, lasting only 14 days on the market, and at average sale 
prices exceeding the asking prices by more than 110 percent.

There is no doubt the market is strong and stable. Even the mortgage interest rate hikes and the now applied stress testing —- 
borrowers must qualify at rates approximately 2 percent higher than what they will be paying —- have not destabilized the 
market, although they have had a moderating effect. Even with declining inventory levels, the higher borrowing costs will 
constrain uncontrollable increases in sale prices.
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The real surprise in October was that the Toronto and area 
marketplace was more buoyant than expected, especially with 
a further interest rate hike during the month coming from The 
Bank of Canada. After being at 0.5 percent for two years, the 
Bank’s rate has jumped to 1.75 percent in the last 18 months 
with the latest increase in October.

Notwithstanding these increases, sales in October were 6 percent higher than in the same month last year, and the average sale 
price for all properties reported sold increased by 3.5 percent.

Last October the Toronto and area market reported 7,069 residential property sales. This year that number climbed to 7,492 
reported sales. Last year the average sale price in October was $780, 400. This year it increased to $807,340. The Toronto and 
area marketplace did not, however, perform evenly. For example, the increase in the number of sales in the 416 region was 
more than 8 percent compared to last year, and the average price came in at almost $870,000, more than 8 percent higher than 
the overall average sale price of $807,340 achieved in the greater Toronto marketplace.

There were other differences as well. All sales in the 416 region took place in only 20 days, whereas it took 24 days for proper-
ties to sell in the 905 region. Available inventory is substantially higher in the 905 region. Outside the City of Toronto, there are 
2.6 months of inventory and only 1.9 in the City of Toronto. In actual numbers, the number of available properties in the 
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greater Toronto area totalled 18,926 of which only 5,665, or 29 percent, were located in the 416 region. It is not surprising 
therefore that in the City of Toronto all properties that sold did so for (on average) 100 percent of their asking price, whereas 
905 properties only achieved 99 percent of their asking price.

As these numbers indicate there has been no moderation in sale prices in the City of Toronto. In October the average sale price 
for all detached properties came in at over $1,300,000, semi-detached properties came in at over $1,000,000 and condominium 
apartments came in at $603,153, almost 9 percent more expensive than they were last year.

Another positive change in October was the performance of higher-priced property sales. This sector of the market had been 
lagging, notwithstanding the improvement of the broader market over the last year. In October 234 properties in the greater 
Toronto area having a sale price of $2 Million or more were reported sold. Twelve of these reported sales were condominium 
apartments. Last year only 208 properties in this price category were reported sold, a year-over-year improvement of more 
than 12 percent.

As 2018 comes to an end the concern going forward will be available inventory. In October 14,431 properties of all types came 
to market, almost 3 percent less than the 14,837 properties that came to market last year. As we enter November, there are only 
18,926 available properties for buyers, a number almost identical to the number available last year. 

In some areas of the marketplace, the supply problem is becoming acute and unhealthy. In October 331 semi-detached proper-
ties in the City of Toronto were reported sold. At the end of the same month, only 323 semi-detached properties were still 
available for sale, 2.5 percent less than the number of properties that sold. It is not surprising that all semi-detached properties 
sold for 106 percent of their asking price. In the stalwart neighbourhoods of Riverdale, Leslieville, and the Beaches, 93 
semi-detached properties were reported sold. At the end of the month there were only 44 properties available for sale. In these 
neighbourhoods, semi-detached housing stock is virtually disappearing, lasting only 14 days on the market, and at average sale 
prices exceeding the asking prices by more than 110 percent.

There is no doubt the market is strong and stable. Even the mortgage interest rate hikes and the now applied stress testing —- 
borrowers must qualify at rates approximately 2 percent higher than what they will be paying —- have not destabilized the 
market, although they have had a moderating effect. Even with declining inventory levels, the higher borrowing costs will 
constrain uncontrollable increases in sale prices.

The Macpherson Toy Shop
www.macphersontoyhouse.com  |  416.546.0895

New to the Summerhill shopping area is the beau-
tiful Macpherson Toy Shop which promises 
“Thoughtfully chosen, beautifully designed and 
ethically created toys, gifts and clothes for those 
special little people in our lives.” Owner Angie 
Lewis, mother of daughter London, has created 
this little oasis for children’s items both for her 
daughter and for all who wander in. She brings in 
handmade and ethically produced items from 
Canada, Scandinavia, Australia and South Ameri-
ca.Visit their website for a feast of surprises in the 
photos of children enjoying these treasures.  Visit 
the store (just west of Yonge Street) and find a 
treasure for the special little ones in your life.

“Anthropocene” A Documentary Film and Exhibition
Called by The Globe and Mail a “Shocking and Beautiful Documenta-
ry”, the film is directed by Jennifer Baichwal, Nicholas de Pencier and 
photographer Edward Burtynsky. NOT to be missed, this film travels 
around the globe, documenting both the exquisite beauty of the earth 
and as well the threats that are looming to harm and destroy that earth. 
The film, premiered at the 2018 TIFF, can be seen in theatres in Toronto. 
There is also an amazing “Anthropocene” exhibition of stills at the Art 
Gallery of Ontario until January 2019. Mr. de Pencier’s parents are 
residents of Granite Place which makes this outstanding work of art 
even closer to us here at Granite Place.               


